
A GXS CASE STUDY

Fancy Pokket
Profile
Since its inception in June 1989, Fancy Pokket Corporation has established itself as one 
of Eastern Canada’s leading manufacturers of specialty breads including bagels, pizza crust,
Greek pita, flatbreads and tortilla wraps. Fancy Pokket products are available in retail out-
lets from Newfoundland to Ontario to the Caribbean Islands.

The Challenge
To conduct transactions, Fancy Pokket relied on a dial-up, DOS-based system to exchange
invoices, purchase orders and other EDI transactions with its trading partners. As a result,
the accounting staff at Fancy Pokket had to check the DOS-based system several times
throughout the day to see if new EDI documents had arrived. Once a new document
arrived, the staff had to manually enter the information into BusinessVision, their
accounting system. The process was time-consuming, error-prone and manually intensive. 

The Solution
To streamline operations and eliminate manual processes, Fancy Pokket implemented
Accounting Package Accelerators from GXS. Supporting past and current versions of over
35 different accounting packages and simplifying trade to today’s largest enterprises with
pre-built maps, Accounting Package Accelerators allow small and medium-sized businesses
(SMBs) to fully leverage existing accounting software investments. 

Accounting Package Accelerators work by automatically picking up incoming EDI docu-
ments and integrating them directly into a business’ accounting packages. The solution
also works in reverse by turning outbound documents, such as invoices, into EDI docu-
ments to be sent to trading partners without the need to re-key data. 

The Results
By implementing Accounting Package Accelerators from GXS, Fancy Pokket removed 
the burden of certain manual processes from the company’s accounting staff. They no
longer need to re-key data from BusinessVision into the DOS-based system and vice 
versa. The solution has effectively streamlined operations between Fancy Pokket and its
largest customers—increasing the company’s productivity while eliminating errors in its
accounting processes.

“GXS was incredible to work 

with... they got information to me

quickly so we could be up and 

running as soon as possible. The

Accounting Package Accelerators

have really streamlined EDI with

our largest clients.”

— KELLI BELL, FANCY POKKET

SUPPORTED ACCOUNTING
PACKAGES:

• Sage Accpac
• Microsoft Dynamics AX (formerly

Microsoft Axapta)
• Microsoft Dynamics GP (formerly

Microsoft Great Plains)
• Sage Line 50
• Sage MAS 90/200/500
• Microsoft Small Business Manager
• Microsoft Dynamics NAV (formerly

Microsoft Navision)
• Peachtree by Sage
• QuickBooks® including QuickBooks UK
• Simply Accounting® by Sage
• Plus many more...
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About GXS
GXS is a leading global provider of B2B e-commerce solutions that simplify and enhance business process integration, synchronization and collaboration among
trading partners. Organizations worldwide, including 75 percent of the Fortune 500, leverage the GXS’s Trading GridSM to extend supply networks, optimize product
launches, automate warehouse receiving, manage electronic payments and gain supply chain visibility. With an unmatched global presence, proven trading partner
management and B2B outsourcing services, GXS’s on-demand solutions maximize the benefits of integration for businesses. Based in Gaithersburg, MD, GXS’s
extensive global network serves customers throughout the Americas, Europe, the Middle East and Africa and Asia Pacific regions. GXS can be found on the Web at
www.gxs.com.
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